
just right from the very 

beginning.  

It’s important to make 
sure your house is 
priced correctly by 
working with a trusted 
real estate professional 
throughout the process. 
When you price it com-
petitively from the start, 
you won’t be negotiating 
with one buyer. Instead, 
you’ll likely have multi-
ple buy-
ers competing for the 
house, potentially in-
creasing the final sale 
price. 

The key is to make sure 
your house is priced to 
sell immediately. This 
way, it will be seen by 
the greatest number of 
buyers. More than one 
of them may be interest-
ed, and it will be more 
likely to sell at a com-
petitive price. 

Bottom Line 

Let’s connect to price 

your house correctly 

from the start so you can 

maximize your exposure 

and your return. 

Since September, the Sum-
mit County Real Estate 

market has become more 

competitive.  We are see-

ing more multi-offer situa-
tions.  As a Seller, you may 

be thinking that it is a 

great time to get the most 
for your property. 

Now is a great time to sell 

but it is not recommended 
to put a very high price on 

your property.   

Even in today’s sellers’ 

market, setting the right 

price for your house is one 

of the most valuable things 

you can do. According to 

the U.S. Economic Out-

look by the National Asso-

ciation of Realtors (NAR), 

existing home prices na-

tionwide are forecasted to 

increase by 4.5% in 

2021. This means experts 

anticipate home values will 

continue climbing next 

year. Danielle Hale, Chief 

Economist for realtor.com, 

notes:  

“We expect price gains to 

ease somewhat in 2021 

and end 5.7% above 

2020 levels, decelerating 

steadily through the 

spring and summer, and 

then gradually reacceler-

ating toward the end of 

the year.”  

When it comes to setting 

the right price for your 

house, the goal is to in-

crease visibility and drive 

more buyers your way. 

Instead of trying to win 

the negotiation with one 

buyer, you should price 

your house so that de-

mand is maximized and 

more buyers want to take 

a look. 

As a seller in today’s mar-

ket, you might be thinking 

about pricing your house 

on the high end while so 

many of today’s buyers 

are searching harder than 

ever just to find a home to 

purchase. But here’s the 

thing – a high price tag 

does not mean you’re go-

ing to cash in big on the 

sale. It’s actually more 

likely to deter buyers. 

Right now, even when 

there are so few houses for 

sale, your house is more 

likely to sit on the market 

longer or require a price 

drop that can send buyers 

running if it isn’t priced 

How should we be Pricing Properties in Today’s Market? 
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Pat Wenzel 

Equity Colorado -  
Mountain Properties 

 Frisco, CO 

V o l u m e  ,  I s s u e  

J a n u a r y ,  2 0 2 1  

S p e c i a l  p o i n t s  o f  

i n t e r e s t :  

• Even in a strong 

Seller’s Market it is 

important to price to 

the market 

• Current Inventory 

Trends for the tri- 

county area and each 

town 

• Summit County Calen-

dar of Events.  Call 

before going to make 

sure it is still happen-

ing 

• Wishing you a healthy 

and a calmer 2021. 

          Happy New Year! 

Pat Wenzel 
Broker Associate-RSPS, 

SRS, ABR, SAS 
Equity Colorado– 
        Mountain Properties 

620 E Main Street 
Inside EVO3 Workspace 

Frisco, CO 80443 

 

Call/ Text:  970-368-3156 
 
Email:  
PWENZEL139@Comcast.net 
 
Facebook: 

WWW.Facebook.com/
HighCountryHomesteads 

https://www.mykcm.com/2020/12/10/why-it-makes-sense-to-sell-your-house-this-holiday-season/
https://www.mykcm.com/2020/12/10/why-it-makes-sense-to-sell-your-house-this-holiday-season/
https://cdn.nar.realtor/sites/default/files/documents/forecast-Q3-2020-us-economic-outlook-0-11-17-2020.pdf
https://cdn.nar.realtor/sites/default/files/documents/forecast-Q3-2020-us-economic-outlook-0-11-17-2020.pdf
https://www.realtor.com/research/2021-national-housing-forecast/

